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Paul O’Reilly has been a trusted advisor to his

clients for more than 30 years. He represents

clients from small startups to large publicly

traded companies, bringing a wealth of business

and practical experience to many facets of the

law. Paul’s business clients frequently call upon

him to handle their personal and �nancial

matters, con�dent that he will provide solid

counsel and assistance throughout any legal or

�nancial issue they have. Recognizing that cost is

always a factor in making legal decisions, Paul

encourages his clients to engage in a collaborative

working relationship, which helps him better

understand their process and goals and minimize

costs. A satis�ed client shared, “I especially

appreciate the reassuring way you handle things

along an at-times uncertain path!”

From business formations, mergers, acquisitions,

�nance, commercial real estate matters,

contracts, estate planning or the day-to-day

operations of a business, Paul treats each client

with the same thoughtfulness and pragmatism.

His background and experience in litigation, as an

Assistant United States Attorney for the District of

Columbia and as a civil litigator in the private

sector, as well as his extensive transactional law

experience, allow Paul to be equally comfortable

in the boardroom or the courtroom. It is Paul’s
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perspective of what could potentially happen in

litigation that shapes his strategies to help clients

avoid costly mistakes in their business

transactions.

Paul used his signi�cant experience in SBA

lending to help clients navigate their way through

the coronavirus pandemic and its negative

�nancial e�ects on their businesses. He has been

a featured panelist on several webinars focused

on crisis mitigation through the use of SBA loan

opportunities, and he was quoted extensively in

several national business journals, including

the Washington Business Journal, regarding the

current impact of the SBA pandemic loan

programs on small businesses.

Approximately 30 Broadway production houses

and live venue operators selected Paul to assist

them in their grant applications under the

Shuttered Venue Operators Grant Program.  Paul

was successful in helping his clients obtain nearly

$270M in grants.  What he valued most, however,

was the fact that through his e�orts, he was able

to help thousands of people get back to work.

Paul has acted as outside general counsel for

many of his clients.  When he sees an issue his

client must resolve, he will look to see who will

be the best person to assist.  If it is not someone

in the law �rm, he connects his client with

outside expertise. If Paul knows of a person who

can expand his client’s business, he will discuss it

and connect them when the time is right. A client

recently commented, “Thank you and the rest of

the Shulman Rogers team that helped us. The

peace of mind was well worth it.”

Many of Paul’s clients seek his advice and counsel

in international matters, and he has negotiated

transactions in Australia, Korea, China, India, the



Middle East, Liberia, Benin, Turkey and throughout

Europe. He guides his clients’ transactions and

oversees local counsel to ensure matters are

handled most cost-e�ectively and thoroughly.

Results
Structured $6M acquisition of real property

and purchase of existing operating company

Structured 1.5M acquisition of real property

and advised operating company in multi-

member organization

Formed US non-pro�t foundation with multi-

national programs

Advise non-pro�t corporations in their day to

day operations

Represent multi-member entity in production

of business documents in domestic relations

action

Represent seller in multi-million dollar sale

of equity ownership in various companies

Represent equity owners departure from law

�rm and structure new entity

Prepare co-ownership agreements for lake

house property and ocean front property

Represented owner of multiple airplanes and

yacht wrongfully seized by US and foreign

governments

Represented borrower/buyer team in a

buyout of $19 million multi-family housing

complex in Kentucky

Represented buyer/borrower team in

acquisition of multi-family complex in New

England

Represented buyer in acquisition of $10.5

million shopping center in Maryland

Advised start-up with online gaming platform

in Nevada

Negotiated �nancing for assisted living

complex



Represented seller in sale of multiple single-

use retail properties

Represented buyer in acquisition of aviation

division of a defense contractor

Represented buyer team in acquisition of

large self-storage facility in Tennessee
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